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Another leap forward in business possible 
Recommendation: Outperform, Dec’26 TP: PLN40.0 
We are initiating coverage of Makarony Polskie SA with an Outperform 
recommendation and a Dec’26 TP of PLN 40.0. We perceive the group's 
bargaining position as relatively strong due to its know-how and broad product 
portfolio. The current standards of contracts with retail chains (a duration of 
ca. 3-6 months) seem to offer relative comfort in conducting operations. We 
perceive the domestic food market as mature. We expect it to converge 
towards the characteristics observed in Western EU countries, i.e. we see 
potential for growth in the market share of discounters and private label 
products. In the view of the plans for group’s further organic business growth, 
we expect that at the turn of 2027/28E Makarony Polskie may be able to enjoy 
significantly higher revenues. It is worth keeping in mind the potential for  
market consolidation (horizontal one in particular). Importantly, the potential 
for dividend payments should remain unthreatened thanks to the high FCF 
generation, we estimate. We perceive the comparative valuation ratios as very 
attractive and see room for their expansion. 
Investment profile. Makarony Polskie is primarily associated with its range of pasta 
products. At the same time, however, the group also operates in the meat & 
vegetable and fruit & vegetable preserves segment. The former line seems 
particularly promising in the area of ready meals for the dry shelf. In the key pasta 
line, most products are sold as private labels for leading retail chains (discount stores 
and supermarkets). We perceive the group's bargaining position as relatively strong, 
given its know-how and broad product portfolio. On the price management side 
(determining business risks), a positive recent change has been recently the 
shortening of the contracting period (price and volume declaration) from the 
previously dominant annual periods to the current ca. 3-6 month periods. 
Group is in the process of implementation of its growth strategy. The pasta 
market in Poland appears to be mature, both in terms of consumption and the 
market share of other players. We estimate its size at approx. 220 tonnes per year, 
with Makarony Polskie Group's share at +/- 20%. In order to defend/fight for market 
share, the group plans to invest a total of approx. PLN60mn in the short term in the 
development of production in Korpele and Stoczek Łukowski production sites. The 
investments are to be focused on the development of premium products with higher 
added value. We assume that the ongoing investment processes should be 
completed in mid-2026E, and the full impact on revenues may be visible from the 
turn of 2027/28E. In the longer term, we expect consolidation to continue among 
producers and the share of discounters to grow. However, potential M&A projects 
are not included in our valuation model due to their highly optional nature. 
Stable macroeconomic situation in the medium term. In the medium term, we 
forecast further gradual stabilisation of raw material prices after the inflationary 
shock seen in recent years. We note that the EU-Mercosur agreement should support 
this thesis, especially in the ready-made meals segment. The expected domestic 
wage growth and consumer sentiment seem supportive. In the long term, we identify 
demographic trends as the main challenges, which is reflected in our estimates of 
the residual value of the Makarony Polskie Group. 
Private label segment. According to PLMA data, in 2024 the share of private labels 
reached approx. 24% of expenditure in Poland. The y/y growth rate of expenditure 
on these products was +7%, which is linked, among other things, to the development 
of the discounts sales format. This is one of the lowest levels among European 
countries (the corresponding figure for Spain is nearly 46% and for Germany approx. 
41%). In the long term, this dichotomy may translate into the convergence of the 
Polish market with developed economies, which may work to the advantage of the 
Makarony Polskie Group. 
Risks and opportunities.  Among the main factors that may affect the group's 
position/results, we see: (1) the risk of changing consumer preferences, (2) the risk 
of losing consumer confidence in the product/brand, (3) an unstable macro 
environment, and (4) structural market changes affecting retail chains. In the long 
term, (5) demographic issues may also pose a challenge. 
Valuation and recommendation. The weighted average valuation using the DCF, 
CV and TMV methods implies a target price (for December 2026) of PLN 40.0 per 
share, which implies 109% upside potential. As a result, our recommendation is 
Outperform. 
Financial summary (year to Dec) 

PLNmn  2022 2023 2024 2025E 2026E 2027E 

Revenues 329 355 303 297 317 364 

EBITDA 44 58 56 53 54 61 

EBIT 35 44 41 38 38 45 

Net profit 26 33 33 31 32 40 

P/E (x) 3.7 4.5 7.0 6.8 6.7 5.2 

EV/EBITDA (x) 2.8 2.4 3.5 2.9 2.7 2.0 

FCF Yld -14.4% 14.8% 17.4% 13.9% 7.3% 11.9% 

DY 3.4% 4.4% 3.5% 4.0% 3.7% 3.8% 

Source: Company, Notoria, Santander Brokerage Poland estimates 
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Investment summary 

Fig. 1. Grupa Makarony Polskie: operational and financial indicators summary  

  2021 2022 2023 2024 2025E 2026E 2027E 

REVENUES (PLNmn) 170 329 355 303 297 317 364 

Revenues YoY (%) -9.4% 93.9% 7.9% -14.5% -2.0% 6.6% 14.7% 

Domestic revenues (PLNmn) 153 298 334 282 277 294 336 

Export revenues (PLNmn) 17 31 21 21 20 23 28 

Export share in total revenues (%) 9.8% 9.3% 5.8% 6.9% 6.9% 7.2% 7.7% 

P&L ACCOUNT ITEMS (PLNmn; %)               

Gross profit 8 9 14 15 15 15 16 

Gross profit margin 18% 22% 28% 29% 28% 28% 29% 

EBITDA 17 44 58 56 53 54 61 

EBITDA margin 10% 13% 16% 19% 18% 17% 17% 

EBIT 9 35 44 41 38 38 45 

EBIT margin 5% 11% 12% 14% 13% 12% 12% 

Net profit 7 26 33 33 31 32 40 

Net  profit margin 4% 8% 9% 11% 10% 10% 11% 

SG&A 27 38 45 46 46 49 59 

% of revenues 16% 12% 13% 15% 15% 15% 16% 

Selling costs 20 28 34 34 34 36 43 

% of revenues 12% 9% 10% 11% 4% 4% 4% 

General management cots 6 10 11 12 12 13 15 

% of revenues 4% 3% 3% 4% 4% 4% 4% 

BALANCE SHEET ITEMS (PLNmn)               

Cash & equivalents 26 8 29 53 74 82 99 

Total assets 205 239 238 254 273 297 334 

Total bank debt  37 27 12 9 8 7 6 

Total equity 102 123 149 174 196 220 253 

CF STATEMENT ITEMS (PLNmn)               

Net operating CF 17 17 51 52 44 41 46 

CF investing -8 -20 -10 -11 -13 -24 -20 

CF financing 17 -15 -20 -16 -10 -9 -9 

LEVERAGE AND SOLVENCY               

Net debt (PLNmn) 16 24 -10 -37 -59 -68 -87 

Net debt/EBITDA (x) 0.9 0.6 -0.2 -0.7 -1.1 -1.3 -1.4 

Net debt/(ND+Equity) (x) 0.1 0.2 -0.1 -0.3 -0.4 -0.5 -0.5 

PERFORMANCE & RETURN               

EBIT YoY (%) -17% 299% 28% -7% -7% 0% 17% 

NET PROFIT YoY -10% 305% 27% 0% -7% 3% 27% 

ROA (%) 3% 11% 14% 13% 11% 11% 12% 

ROE (%) 7% 24% 25% 21% 17% 15% 17% 

ROIC (%) 6% 19% 25% 24% 23% 21% 24% 

ROCE (%) 6% 21% 24% 20% 17% 16% 16% 

DPS (PLN) 0.25 0.30 0.60 0.75 0.75 0.70 0.72 

DY (%) 4% 3% 4% 4% 4% 4% 4% 

FCFE yield (%) 24% -14% 15% 17% 14% 7% 12% 

EPS (PLN) 0.6 2.4 3.0 3.0 2.8 2.9 3.7 

BVPS (PLN) 9.2 11.1 13.5 15.7 17.8 19.9 22.9 

VALUATION MULTIPLES               

P/E (x) 10.8 3.2 3.7 5.8 7.2 6.7 5.2 

EV/EBITDA (x) 4.2 2.5 2.0 2.8 3.1 2.7 2.0 

P/BV (x) 0.8 0.8 1.0 1.3 1.1 1.0 0.8 

EV/REVENUES (x) 0.4 0.4 0.4 0.7 0.5 0.4 0.3 

Source: Company data, Notoria, Santander Brokerage Poland estimates 
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Valuation 

DCF Valuation 

 

Fig. 2. WACC calculation* 

Risk free rate  5.0% 

Unlevered beta 1.0 

Levered beta 1.0 

Equity risk premium 6.0% 

Cost of equity 11.1% 

Risk free rate (10-year Polish T-bond yield) 5.0% 

Debt risk premium 1.5% 

Tax rate 19% 

After tax cost of Debt 5.3% 

%D 2% 

%E 98% 

WACC 11.0% 

Source: Santander Brokerage Poland estimates, *terminal rate 

 

 

Fig. 3. Forecast change summary  

PLNmn 2025E 2026E 2027E 

 New Previous Change New Previous Change New Previous Change 

Revenues 297 N/A N/A 317 N/A N/A 364 N/A N/A 

EBITDA 53 N/A N/A 54 N/A N/A 61 N/A N/A 

EBIT 38 N/A N/A 38 N/A N/A 45 N/A N/A 

Net profit 31 N/A N/A 32 N/A N/A 40 N/A N/A 

Source: Santander Brokerage Poland estimates 

 

 

Fig. 4. DCF model  

  2025E 2026E 2027E 2028E 2029E 2030E 

Net sales 297 317 364 402 418 429 

EBIT 38 38 45 52 53 51 

Cash taxes on EBIT -7 -7 -5 -5 -6 -10 

NOPAT 31 32 40 47 47 41 

Depreciation 15 15 16 16 16 17 

Change in operating WC 2 6 10 5 2 1 

Capital expenditure 15 24 20 15 16 16 

FCF 29 17 27 43 45 41 

WACC 12.0% 11.0% 11.0% 11.0% 11.0% 11.0% 

PV FCF 26 14 19 28 27 22 

PV FCF 2025-30E 136           

Terminal growth 0.5%           

Terminal Value (TV) 384           

PV TV 205           

Total EV 341           

Net debt (-) -36.6           

Equity value (PLN; BOP) 378           

Number of shares (mn) 11.0           

Equity value per share (PLN) 34.2           

Dividend per share (PLN) 0.75           

Current Value per share (PLN) 38.3           

Dec'26 Target Price (PLN) 41.7           

Source: Santander Brokerage Poland estimates 
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Comparative valuation 

 

Fig. 5. Comparative valuation – peers’ multiples  

      Kapitalizacja P/E EV/EBITDA 

Spółka Cena Waluta (EURm) 2025E 2026E 2027E 2025E 2026E 2027E 

Makarony Polskie SA 19.1 PLN 49 6.8 6.6 5.2 2.8 2.7 2.0 

Polish peers          

Grupa Kety SA 924.0 PLN 2,132 15.6 13.4 12.0 10.0 8.9 8.2 

Fabryki Mebli Forte SA 28.8 PLN 162 9.4 13.3 9.7 6.0 7.6 6.4 

Amica SA 54.0 PLN 99 -630.4 8.5 6.2 4.4 3.3 3.0 

Tarczynski SA 128.5 PLN 343 n.a. n.a. n.a. n.a. n.a. n.a. 

Sniezka SA 78.6 PLN 233 14.3 12.7 10.9 8.6 7.8 7.1 

Median    11.8 13.0 10.3 7.3 7.7 6.7 

Europe-based peers          

Ebro Foods SA 18.2 EUR 2,803 13.6 13.0 12.6 7.4 7.2 7.0 

NewPrinces SpA 25.1 EUR 1,101 20.4 14.4 12.0 7.1 6.1 5.6 

Podravka Prehrambena Ind DD 151.0 EUR 1,075 13.9 13.7 12.7 9.6 9.9 9.4 

Median    13.9 13.7 12.6 7.4 7.2 7.0 

Other          

Armanino Foods of Distinction Inc 9.7 USD 265 n.a. n.a. n.a. n.a. n.a. n.a. 

General Mills Inc 50.6 USD 23,056 13.9 13.3 12.5 12.2 11.9 11.6 

Conagra Brands Inc 19.4 USD 7,935 10.9 10.3 9.4 10.1 9.6 9.2 

Nissin Foods Holdings Co Ltd 2835.0 JPY 4,888 15.3 14.2 13.2 8.5 8.0 7.7 

Uni-President China Holdings Ltd 8.8 HKD 4,144 15.0 13.7 12.6 8.3 7.7 7.1 

The Campbell's Company 33.8 USD 8,575 11.5 13.0 12.3 8.8 9.5 9.3 

Median   
 

13.9 13.3 12.5 8.8 9.5 9.2 

Polska: premia/dyskonto vs. mediana     -42.4% -49.0% -49.4% -60.9% -65.7% -69.7% 

Europa: premia/dyskonto vs. mediana     -50.8% -51.6% -58.4% -61.5% -63.1% -70.9% 

Pozostałe geografie: premia/dyskonto vs. mediana    -51.1% -50.9% -50.0% -58.1% -67.6% -72.1% 

Source: Bloomberg, Santander Brokerage Poland estimates 

 

Fig. 6. Peers valuation: implied share prices (PLN) 

 P/E EV/EBITDA 
Average 

 2025E-27E 2025E-27E 

Domestic peers 36.1 36.5 36.3 

Europe peers 41.4 42.8 42.1 

Other peers 40.9 46.3 43.6 

Per share value* 39.2 41.0 40.1 

Source: Santander Brokerage Poland estimates, *50% domestic peers / 50% foreign peers 

 

Fig. 7. TMV valuation: implied share prices (PLN) 

PLN 2025E 2026E 2027E Średnia 

Target EV/EBITDA (x) 3.5 4.2 5.1 4.3 

EBITDA 53 54 61   

EV 188 227 309   

Net debt -59 -68 -87   

Mcap 247 296 396   

Implied valuation per share 22.4 26.8 35.9 28.3 

Target P/E (x) 7.1 8.5 10.2 8.6 

Net profit 31 32 40   

Mcap 219 270 413   

Implied valuation per share 19.9 24.5 37.4 27.2 

Weights         

EV/EBITDA 50%       

P/E 50%       

Average 21.1 25.6 36.6 27.8 

Source: Santander Brokerage Poland estimates 
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Fig. 8. Per share valuation (PLN)* 

  New Previous Change 

DCF valuation 41.7 n.a. n.a. 

Comparable valuation (based on 2025-27E) 40.1 n.a. n.a. 

TMV (target multiple valuation) 27.8 n.a. n.a. 

Weighted average (PLN, Dec’26)* 40.0 n.a. n.a. 

Source: Santander Brokerage Poland estimates, *DCF: 70%; CV: 20%; TMV: 10%.  

 

Our DCF-model derived valuation pointing at PLN41.7 per share (a 70% weight), comparative 

valuation indicating PLN40.1 value per share (a 20% weight) and TMV implying PLN27.8 per 

share (10% weight), lead us to a Dec’26 TP of PLN40.0.  

We assigned more weight to DCF as we consider it as the main tool for long term outlook 

forecast for the company. The adoption of the comparative method and TMV, in our opinion, 

allows for reference to current market trends for the selected companies for the purposes 

of the peer group, as well as to reflect, to some extent, historical factors specific to the 

Makarony Polskie Group (mainly the TMV method) taken into account by the market in the 

market valuation. 
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Risks and opportunities 

 

 

Factors affecting operating and financial results 

Among the key factors, including both growth determinants and major business risks for the 

Makarony Polskie Group, we highlight the following: 

1. Risk of changes in consumer preferences. In order to build the best possible offer and 

respond to market changes, Makarony Polskie gradually develops and optimises its 

product portfolio. This involves continuous analysis of consumer preferences as well as 

monitoring social and market trends. In retrospect, it appears that the group successfully 

followed market trends and adapted to consumer expectations. This particular group of 

risks also embraces potential changes in consumer purchasing and eating habits. 

2. Development of alternative products. It cannot be ruled out that with the development 

of biotechnology, alternative products could gain popularity at some point, threatening 

the group's sales potential. In our opinion, however, such a scenario is unlikely, given the 

traditional nature of the products and their relative simplicity in terms of taste and 

composition. 

3. Risk of loss of consumer confidence in the product/brand. A potential loss of 

consumer confidence in the brand and the products offered by the company, or damage 

to its image, may have a negative impact on operating and, consequently, financial 

results, due to, among other things, a reduction in cooperation by key trading partners. 

4. Unstable business environment/cost inflation. The period following the COVID-19 

pandemic, further exacerbated by the outbreak of war in Ukraine, has caused a 

significant increase in food prices both in Europe and worldwide. Previous market 

practices did not provide for the possibility of renegotiating sales prices outside of 

contractual, pre-agreed periods. Combined this with relatively low bargaining power, 

such a mix posed a risk to operating margins in the short/medium term for the 

manufacturers. Additionally, considering the risks associated with the socio-economic 

situation, it should be emphasised that rising inflation may reduce consumers' 

disposable income, triggering rationalisation of their purchasing choices. This, in turn, 

may reduce demand for the group's products, partly due to the price elasticity of 

demand. 

5. Structural changes in sales format trends. A sudden slowdown in the pace of new 

store openings (in particularly regarding recently developing discount chains) may 

negatively affect the group's sales volume in the medium term, which in turn may lead to 

a lower ROE ratio / longer return on investment period due to the negative effect of 

operating leverage. 

6. Competition risk. Competition remains a key risk factor that should not be overlooked. 

However, the group is attempting to consolidate the market to some extent, which may 

strengthen its market position. 

7. Risk related to planned capital investments/inefficient capital allocation. In the 

medium term, unsuccessful investments / M&A projects may translate into a 

deterioration of the group's balance sheet structure and a reduction in its investment 

potential. All these factors, in an unfavourable scenario, may weaken the company's 

strategic market position in the long term. 

 



Grupa Makarony Polskie 

September 12, 2025 

 8       

Quarterly results corner 

 

Fig. 9. 2Q25 results review / 3Q25E results preview (1/2) 

PLNmn 1Q24 2Q24 3Q24 4Q24 1Q25 2Q25 3Q25E y/y q/q 

Sales 81.3 71.1 74.1 76.8 75.7 73.1 3% -4% 73.1 

EBITDA 15.7 14.4 13.9 12.5 13.1 12.8 -12% -3% 12.8 

EBITDA margin 19.4% 20.3% 18.7% 16.3% 17.3% 17.5% -281.6 18.2 17.5% 

EBIT 12.0 10.7 10.1 8.6 9.2 8.8 -18% -4% 8.8 

EBIT margin 14.8% 15.0% 13.6% 11.3% 12.1% 12.0% -297.8 -10.3 12.0% 

Net profit 9.5 8.7 8.2 7.3 7.6 6.4 -26% -16% 6.4 

Net margin 11.6% 12.2% 11.1% 9.6% 10.1% 8.8% -337.2 -126.9 8.8% 

OCF 16.7 8.5 9.3 14.1 1.3 7.5 -12% 495% 7.5 

Net debt -21 -27 -26 -37 -33 -36 31% 7% -36 

Net debt / LTM 

EBITDA 
-0.4 -0.5 -0.5 -0.6 -0.6 -0.9 -0.5 -0.3 -0.9 

Sales costs 13.3 9.4 11.3 11.8 11.8 11.7 25% -1% 11.7 

% revenues 16.3% 13.2% 15.2% 15.4% 15.5% 16.0% 2.8 0.5 16.0% 

 Source: Company data, Santander Brokerage Poland estimates 

 

 

Fig. 10. 2Q25 results review / 3Q25E results preview (2/2) 

PLNmn 1Q25 2Q25 3Q25E y/y q/q FY21 FY22 FY23 FY24 LTM 

Sales 75.7 73.1 3% -4% 170 329 355 303 300 75.7 

EBITDA 13.1 12.8 -12% -3% 17 42 58 57 52 13.1 

EBITDA margin 17.3% 17.5% -281.6 18.2 9.8% 12.9% 16.3% 18.6% 17.4% 17.3% 

EBIT 9.2 8.8 -18% -4% 9 33 44 41 37 9.2 

EBIT margin 12.1% 12.0% -297.8 -10.3 5.0% 10.1% 12.3% 13.7% 12.2% 12.1% 

Net profit 7.6 6.4 -26% -16% 6 24 33 34 30 7.6 

Net margin 10.1% 8.8% -337.2 -126.9 3.8% 7.4% 9.3% 11.1% 9.9% 10.1% 

OCF 1.3 7.5 -12% 495% 13 22 53 49 32 1.3 

Net debt -33 -36 31% 7% 34 16 -10 -37 -36 -33 

Net debt / LTM 

EBITDA 
-0.6 -0.9 -0.5 -0.3 1.8 1.0 -0.2 -0.6 -0.9 -0.6 

Sales costs 11.8 11.7 25% -1% 26.6 38.2 45.1 45.7 46.6 11.8 

% revenues 15.5% 16.0% 2.8 0.5 15.7% 11.6% 12.7% 15.1% 15.5% 15.5% 

 Source: Company data, Santander Brokerage Poland estimates 
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Financial forecasts 

 

Fig. 11. Income statement 

  2022 2023 2024 2025E 2026E 2027E 2028E 

Net sales 329 355 303 297 317 364 402 

COGS 256 257 216 213 230 260 284 

Gross profit 73 98 87 84 87 104 117 

SG&A 38 45 46 46 49 59 65 

Other operating income, net 0 -8 0 0 0 0 0 

EBITDA 44 58 56 53 54 61 68 

Operating profit 35 44 41 38 38 45 52 

Net financial income (costs) -2 -2 0 0 0 0 0 

Profit before tax 32 43 41 38 38 45 52 

Income tax -6 -9 -8 -7 -7 -5 -5 

Net profit 26 33 33 31 32 40 47 

        
Gross margin 22.3% 27.6% 28.7% 28.4% 27.6% 28.5% 29.2% 

EBITDA margin 13.3% 16.5% 18.6% 17.9% 16.9% 16.7% 17.0% 

Operating margin 10.6% 12.5% 13.6% 12.9% 12.1% 12.4% 13.0% 

Net profit margin 8.0% 9.4% 11.0% 10.4% 10.0% 11.1% 11.7% 

Source: Company data, Notoria, Santander Brokerage Poland estimates 

 

 

Fig. 12. Balance sheet 

PLNmn 2022 2023 2024 2025E 2026E 2027E 2028E 

Current assets 95 102 121 141 157 189 225 

Fixed assets 144 136 128 127 136 140 139 

Total assets 239 238 254 273 297 334 370 

Current liabilities 75 53 52 49 50 56 59 

   bank debt 14 3 3 3 2 2 2 

Long-term liabilities 42 35 28 27 26 25 25 

   bank debt 13 9 6 5 5 4 4 

Equity 123 149 174 196 220 253 285 

Total liabilities 239 238 254 273 297 334 370 

Net debt 24 -10 -37 -59 -68 -87 -115 

Net debt / EBITDA 0.6 -0.2 -0.7 -1.1 -1.3 -1.4 -1.7 

Source: Company data, Notoria, Santander Brokerage Poland estimates 

 

 

Fig. 13. Cash flow statement 

  2022 2023 2024 2025E 2026E 2027E 2028E 

CF from operations 17 51 52 44 41 46 58 

CF from investment -20 -10 -11 -13 -24 -20 -15 

CF from financing -15 -20 -16 -10 -9 -9 -15 

dividends -3 -7 -8 -8 -8 -8 -14 

Net change in cash -18 21 24 21 8 17 27 

Source: Notoria, Santander Brokerage Poland estimates 
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DISCLOSURES 

 

All of the views expressed in this report accurately reflect the personal views of the Analyst of Equity Research Team in Santander Brokerage Poland which is a separate 

organizational unit of Santander Bank Polska S.A. (“Santander Bank Polska”), who is the author of this report.  

Santander Brokerage Poland emphasizes that this document is going to be updated at least once a year.  

 

Santander Brokerage Poland is a party to the agreement with Giełda Papierów Wartościowych w Warszawie S.A. (Warsaw Stock Exchange), which subject is issuing 

recommendations related to Makarony Polskie SA SA under the "Support Program for Analytical Coverage" organized by the Warsaw Stock Exchange. In this respect, Warsaw 

Stock Exchange has the proprietary rights to this report. 

Based on the provisions of the agreement with Warsaw Stock Exchange, which Santander Brokerage is a party, within the next 12 months Santander Brokerage Poland will 

receive remuneration for the preparation of recommendations regarding Makarony Polskie SA SA, as part of the “Support Program for Analytical Coverage” . 

 

The issuer / issuers this report relates to, may hold shares of Santander Bank Polska in the amount of less than 5% of the total issued capital.  

Santander Bank Polska Group, its affiliates, representatives or employees may occasionally undertake transactions or may be interested in acquiring securities of companies 

directly or indirectly related to those being analysed. 

Santander Bank Polska or its affiliates may, from time to time, to the extent permitted by law, participate or invest in financing transactions with issuer / issuers this report 

relates to, perform services for or solicit business from such issuers and/or have a position or effect transactions in the financial instruments issued by these issuers(especially in 

relation to the services provided by PTE Santander Allianz SA), ad as a result Santander Bank Polska may be indirectly connected with these issuers.  

Santander Bank Polska does not rule out that in the period of preparing this report any Affiliate of Santander Bank Polska might purchase shares of the Issuer or any 

financial instruments being the subject of this report which may cause reaching at least 0,5% of the share capital. 

Subject to the above, the Issuer is not bound by any contractual relationship with Santander Bank Polska, which might influence the objectivity of the recommendations 

contained in this report.  

However, it cannot be ruled out that, in the period in which this report is in force, Santander Bank Polska will submit an offer to provide services for the issuer / issuers this 

report relates to, or will purchase or dispose of financial instruments issued by these issuers or whose value depends on the value of financial instruments issued by these 

issuers.  

With the exception of remuneration from the Santander Brokerage Poland Analysts do not receive any other form of compensation for recommendations made. Remuneration 

received by the persons who prepare this report may be dependent, in an indirect way, from financial results gained from investment banking transactions, related to financial 

instruments issued by the Issuer, made by Santander Brokerage Poland or its Affiliates. 

 

Global statistics presenting the rating of  the covered companies and the share of companies provided with investment banking in the past 12M are available at: 

https://www.santander.pl/inwestor/global-statistics 

A list of all recommendations on any financial instrument or issuer that were disseminated by Santander Brokerage Poland during the preceding 12 month period can be 

found on: http://centruminformacji.santander.pl/_fileserver/item/1501616 

 

 

LIMITATION OF LIABILITY 

This report was produced by Santander Brokerage Poland which is a separate organizational unit of Santander Bank Polska S.A. (Santander Bank Polska) with its registered 

office in Warsaw. Santander Brokerage Poland and brokerage activity conducted by Santander Brokerage Poland is subject to the supervision of the Financial Supervision 

Commission with its headquarters in Warsaw.  

Santander Brokerage Poland is subject to the regulations of the Act on Trading in Financial Instruments dated July 29th 2005 (Journal of Laws of 2018, item 2286 - consolidated 

text, further amended), Act on Public Offering, Conditions Governing the Introduction of Financial Instruments to Organised Trading, and Public Companies dated July 29th 

2005 (Journal of Laws of 2019 item 623 - consolidated text, further amended), Act on Capital Market Supervision dated July 29th 2005 (Journal of Laws of 2019, item 1871 – 

consolidated text, further amended). This report is addressed to qualified investors and professional clients as defined under the above indicated regulations and to Clients 

of Santander Brokerage Poland entitled to gain research reports based on the brokerage services agreements. 

Santander Brokerage Poland may not have taken any steps to ensure that the securities referred to in this report are suitable for any particular investor. The investments and 

services contained or referred to in this report may not be suitable for particular investor and it is recommended to consult an independent investment advisor in case of doubts 

about such investments or investment services.  Nothing in this report constitutes investment, legal, accounting or tax advice, or a representation that any investment or strategy is 

suitable or appropriate to investor’s individual circumstances, or otherwise constitutes a personal recommendation to particular investor. 

Affiliates of Santander Bank Polska may, from time to time, to the extent permitted by law, participate or invest in financing transactions with the issuer / issuers this report 

relates to, perform services for or solicit business from such issuers and/or have a position or effect transactions in the financial instruments issued by these issuers. Santander 

Brokerage Poland may, to the extent permitted by applicable Polish law, UK law and other applicable law or regulation, effect transactions in the Financial instruments before this 

report is published to recipients.  

Santander Brokerage Poland may have issued, and may in the future issue, other research reports that may be inconsistent with, and reach different conclusions from, the 

information presented in this report.  Those reports reflect the different assumptions, views and analytical methods of the analysts who prepared them and Santander Brokerage 

Poland is under no obligation to ensure that such other reports are brought to the attention of any recipient of this report.  

Santander Brokerage Poland informs that success in past recommendations is not a guarantee of success in future ones.  

Information and opinions contained herein have been compiled or gathered, with due care and diligence, by Santander Brokerage Poland  from sources believed to be reliable, 

however Santander Brokerage Poland cannot ensure their accuracy or completeness. Investor shall be responsible for conducting their own investigation and analysis of the 

information contained or referred to in this report and of evaluating the merits and risks involved in the Financial instruments forming the subject matter of this report. The 

information and opinions contained herein are subject to change without any notice. 

Santander Brokerage Poland is not responsible for any losses incurred by Investors which were  result of investment decisions based on recommendations issued  by 

Santander Brokerage Poland, on condition that they were prepared with due care and diligence. 

This report does not constitute an offer or invitation to subscribe for or purchase or carry out transactions in any financial instruments and shall not be considered as an offer 

to sell or to buy any securities. This report is furnished and presented to you solely for your information and shall not be reproduced or redistributed to any other person. 

This report nor any copy hereof shall not be disseminated, published or distributed directly or indirectly in the United States of America, Canada, Australia or Japan. 

Disseminating, publishing or distributing of this report directly or indirectly in the above countries or  to any citizen or resident of these countries may be considered breach 

of the law or regulations related to the financial instruments in force in these countries. Dissemination, publishing or distribution of this report may be restricted by law in 

other countries. Persons who distribute this report shall make themselves aware of and adhere to any such restrictions. This report may be distributed in the United Kingdom 

to persons who have professional knowledge about investing  in accordance with relevant regulations.  

Opinions in this report must not be relied upon as having been authorised or approved by issuer. Santander Brokerage Poland informs that investing assets in financial 

instruments implies the risk of losing part or all the invested assets. 

Santander Brokerage Poland indicates that the price of the financial instruments is influenced by lots of different factors, which are not or cannot be dependent from issuer 

and its business results. These are factors such as changing economical, law, political or tax condition. More information on financial instruments and risk connected with 

them can be found on www.santander.pl/inwestor section disclaimers and risk.  

The decision to purchase any of the financial instruments should be made only on the basis of the prospectus, offering circular or other documents and materials which are 

published on general release on the basis of polish law. 

 

Ratings definitions:  

 

Outperform – Total return 10% above benchmark. Upside of approximately ≥15%.  

Neutral - Total return 0%-10% above benchmark. Upside of approximately 5%-15%. 

Underperform - Total return below benchmark. Upside of approximately <5%. 

NOTE: The relevant benchmark for European Equities (including CEE Equities) is the 1Y German Bund rate +ERP (5.5%). 

The definition of ratings are indicative. Recommendations may differ from these guidelines when justified due to the market factors, industry trends, company specific event, 

etc. In such cases, a pertinent clarification for the discrepancy is included in the report.  

https://protect.checkpoint.com/v2/r02/___http://centruminformacji.santander.pl/_fileserver/item/1501616___.YzJlOnBhcDpjOm86Yzc3ODk2OWJhYjc4NWY4ZWE5OTgwMDdmNTljNzk2YmM6Nzo1MDU3OjYxZTFjMGNlNjUzNmYzNjM2ZjE4ZjE4N2I0Yjc3YzY3NTNlMzVjNDJmODhiNjNiZjJiYWMwMThiMDg2YTMxY2E6cDpGOkY
https://protect.checkpoint.com/v2/r02/___http://www.santander.pl/inwestor___.YzJlOnBhcDpjOm86Yzc3ODk2OWJhYjc4NWY4ZWE5OTgwMDdmNTljNzk2YmM6NzphMjQ1OjkyODYzYWY2ZThlNmM0YTM4NTk1MmVlZWIyMDA4MjQzYzk2ZGIxODU2ZDgxNjVkNTI0MzgyYzdmNjg4NzFkNTQ6cDpGOkY
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Target prices set from January to June are for December 31st of the current year. Target prices set from July to December are for December 31st of the following year. 

Periodicity: our recommendations/ target prices for each issuer are going to be reviewed at least once a year and whenever market events so warrant. 

 

In the Technical Analysis reports (TA reports), Santander Brokerage Poland does not apply direct investment ratings, and all opinions and elements of analysts' assessment 

are included in a descriptive form in the study itself. 

The period of validity of the TA report is a maximum of 30 days, while the publication of a new TA report for a given financial instrument means that the previously published 

study is no longer valid. 

Due to the short time horizon of the Technical Analysis reports, Santander Brokerage Poland is not going to update them on a regular basis. 

 

In preparing this report Santander Brokerage Poland applied at least one of the following valuation methods: discounted cash flows (DCF), comparative, mid-cycle, dividend 

discount model (DDM), residual income, warranted equity method (WEV), SOTP valuation, liquidation value. 

The discounted cash flows (DCF) valuation method is based on expected future discounted cash flows. One advantage of the DCF valuation method is that it takes into 

account all cash streams reaching Issuer and the cost of money over time. Some disadvantages of the DCF valuation method are that a large number of parameters and 

assumptions need to be estimated; and the valuation is sensitive to changes in those parameters.  

The comparative valuation method is based on the economic rule of "one price". Some advantages of the comparative valuation method are that the analyst need only 

estimate a small number of parameters; the valuation is based on current market conditions; the relatively large accessibility of indicators for companies being compared; 

and that there is an extensive knowledge of the comparative method among investors. Some disadvantages of valuation by the comparative method are the considerable 

sensitivity of the results of the valuation on the choice of companies to the comparative group; the method can lead to a simplification of the picture of the company which in 

turn can lead to omitting certain important factors (e.g. growth dynamics, extra-operational assets, corporate governance, the repeatability of results, differences in applied 

accounting standards); and the uncertainty of the effectiveness of a market valuation of companies being compared.  

The mid-cycle multiple valuation is based on long-term average valuation multiples of a sector or a peer group. The methodology aims to calculate a fair, through the 

cycle value of  the company. Among its shortfalls is that at peaks and/or troughs of the cycle, the implied fair value may deviate substantially from the market’s value of an 

analysed stock as well as the methods’ reliance on the quality of external data (we usually use Bloomberg or Damodaran databases). Simplicity and average through-cycle 

value allowing to capture over- as well as under-valuation of a given stock are the main advantages of this methodology. 

The dividend discount model (DDM) valuation is based on the net present value of the future dividends that are expected to be paid out by the company. Some advantages 

of the DDM valuation method are that it takes into account real cash flows to equity-owners and that the methodology is used in respect to companies with long dividend 

payout history. Main disadvantage of the DDM valuation method is that dividend payouts are based on a large number of parameters and assumptions, including dividend 

payout ratio. 

Residual income method is conceptually close to the discounted cash flows method (DCF) for non-financial stocks, the difference being that it is based on expected residual 

income (returns over COE) rather than expected future cash flows. One advantage of this valuation method is that it captures the excess of profit potentially available to 

shareholders and the cost of money over time. Main disadvantage of the valuation method is that a large number of parameters and assumptions need to be estimated; and 

the valuation is sensitive to changes in those parameters. 

The warranted equity method (WEV) is based on the formula P/BV = (two year forward ROE less sustainable growth rate)/(Cost of equity less sustainable growth rate) which 

allows estimating a fair value (FV) of a given stock in two years’ time. Subsequently the FV is discounted back to today. The main advantage of the WEV method is that it is a 

transparent one and based on relatively short term forecasts, hence substantially reducing the margin of forecasting error. The main disadvantage in our view is that the 

model is based on the principle that stock price should converge towards its fair value implied by company’s ROE and COE.  

SOTP valuation - different assets of a company are being valued according to different valuation methods, and the sum of these valuations represents the final valuation of 

the company. SOTP valuation advantages / disadvantages are identical to advantages and disadvantages of the specific valuation methods used. 

Liquidation value method – liquidation value is the estimated amount of money that an asset or company could be quickly sold for, such as if it were to go out of business. 

Then, the estimated assets value is adjusted for liabilities and liquidation expenses. One advantage of this valuation method is its simplicity. This method does not account for 

intangible assets as goodwill, which is the main disadvantage.   

 

In the opinion of Santander Brokerage Poland, this report has been prepared with all due diligence and excludes any conflict of interests which could influence its content. In 

Santander Bank Polska there are implemented internal regulations, which are designed to prevent conflicts of interest concerning recommendations. Physical and logic 

barriers are established, and the principles of documentation adequate to the type of Santander Bank Polska operations are implemented. Additionally, Santander Bank 

Polska introduced a number of obligations and restrictions relating to the protection of confidential information flow between organizational units. 

The date and time on the first page of this report indicates the date of the production of the recommendation, and the dissemination of the recommendation takes place on 

the same day before the start of the session. 

 

 

ANY PERSON WHO ACCEPTS THIS REPORT AGREES TO BE BOUND BY THE FOREGOING DISCLAIMER AND LIMITATIONS. 
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